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REFETOY=T7 T4 Y70 EF19024E IR IN 2 LIV TIE, ZOE)L#
FAMHY L 72— ATH %Simon Litman2SiE L { BT 3% (1950, p.220)s Fho~—7 T
1 ¥ 7 WifgEERobert Bartelsid. 19104E F TIZ~Y =7 7 14 ¥ Zim Ak SN 7z4E & 2o
WMEAEFT LD, Tabb, 19023 7 v k& (JHULEZE. D. Jones) * 7V 7+ V=T K
% (S. Litman) - 4 1) / 4 K% (G. M. Fisk). 19034E~X_ ¥ ¥ v R=7 K% (W. E. Kreusi).
19054F #+ /v £ + M 32 K% (J. E. Hagerty —P. T. Cherington (1913) & L. D. H. Weld
(1915) & A. W. Shaw (1916) #19304ACD~Y—7 7 4 ¥ 7 OHMI ;b B E RIF L%
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FE L7 (1936, pp.22-23) —). 19084FE 7 — A7 = X ¥ ¥ R4, 19094E ¥ v W /N — 7 K4,
19094 /N — 7 7 — K k% (P. T. Cherington). 191047 4 2 2 » ¥ ¥ K% (1976, pp.21-
22)o
0L AITELZ 2 5 D KEITB W TMarketing Thoughtid B F N0 TH 1. BE1Q19204F
RETEHMFARIP L AL I LHTED (ZHITREFAR L IZIZFARHTH 5)o 20448
FTEVI)DIF, BEEZTNEREL TLHBOAEDE QBREMY—T T4 ¥ 7 2% UH
LEHERY, —T, WO FEPHEN DO — 7 T 4 ¥ I RGIEND B VET 7 =)V
R —= T4 YT OWEIZHD 572 (Bartelss 1951, pl7) @D, Iz 3RE 55
TTU—FRERTHo7z L W HITH S,
2R LRI bR (BIE (=771 Y ZFB] L) 54 Mo 25
g, RIS, RS TIEW. D. Scott® The Psychology of Advertzsmg (1908). ¥4
TlIP. White® Market Analysis (1921) O X 9 e &imfseo i, E512E77v v a v -
X—=r7 T4 Y TWERDOER L % 5P, H. Nystrom® Economics of Fashion (1928) O X 9 7
FE B KE % 5 TIRIOMEDILA) T TR 6N,
19404 B OSS04ERICBRIM O~ — 7 7 4 » ZWi5E (%) 2 BEROBELRIEE N L E 2
— LT3 25, FhbzTlond, OMIZMarketing Thought D3R % 5 X Z D F
B L 72 RFHERDAT V=TT b b,
\Iﬂﬁﬂ%ﬂ($ﬁ%)@ﬁ#\
TARAY Y YRE (HBHVETA XAV Y - I N—T)
R. T. Ely®D#$¥TdH - 72]. R. Commons b il E#EEYEH D H & TE. D. Jones. E. Hagerty,
B. H. Hibbard. T. Macklin, P. H. Nystrom. R. S. ButlerZ L CP. D. Converse 5. R
WMh o, ERTY—=F7 71 V7% - 788 & LTI L2 AMDPFER S /2. 1920
FERIIE. 1 A3y v U AEFEFNONystromDFEEconomics of Retailing (1915) % 4%
274 A2y Y Y RFMBFOHEMA T F A MIHWZEbHONL, =B, JAEmDIE
EXHW. A. Scottdh S D Z NV — TN, IR LBFEEHETH D,
ZOMOHWEIHOKRERE (I 27 YK ANAFMERFE, AV I 4 KFE I —2
T xAY YRE IRV IRE)
L. D. H. Weld (F3 The Marketing of Farm Products (1916) &3 2V ¥ RFEFIIE
BLTOOMBEELAERBAELAKMRLTHS), F E Clark, C. S. Duncan L TP. D.
Converse (7 4 22 ¥ ¥ Y REFERRIZR. T. Ely2* 5 & %08, 19134E 12 AMA O i & /i D
WakL s, 1957THFICBIET 52 TA Y /A RFAIC3EEF. AitdsEM~—7r7 1 ~
TEEHEIHEF L) BA, Marketing Thought DA K OIZF DI IR E S HEKL 720
| TALHE DK |

NN — R
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P. T. Cherington. M. T. Copeland. M. P. McNair. H. H. Maynard & 3% W42 8 2344
O DO RFETHIE - BEZHUT 720 EHRE L THIIL72A. W. Shaw b S 5.
D] =a—g3—sii (ma—g—2sKRF¥LanrE7kS)

e OH. E. Agnew, P. H. Nystrom (714 223 vy, —HHOEBRBRZ /T

Za—F— 7 RPFECBYFEEHT72). £ L TR S. Alexander & Z ¥ fzMi & L7z, J#

=774 YT ORENTICH ). FFIZ= 2 — 3 — 7 RPN e 13 Journal

of Retailing% 347 LRI 7T 70 —F 12 X W8I HBRL 72,

CNOHMREBICEBL L DFEFOHT, SHEMMIZI Zu~x—r 71 Y I7EOERE
AR EIEH & 9 E1004ERIC _EAE S 7z Arch W. Shaw (1876-1962) D Some Problems in
Market Distribution (1915) (23RO LN 5 197040 6 DR AW S %) —
FL7zS. D. HuntidShaw D ¥fgE A2 ~—7 7 1 v /5B To [IEX AT olfgEh L
(1991, p.208). M. T. Copelandix [~—%7 7 4 ¥ ZWFEIZx§ 5K R0 7 7 1 —F % i
L7284+ =7 ] £ L1729 A TShawDERICHT btz E L7227

Shawld. 19284 1ZMcGraw-Hill Book Coll7EH & N5 T & 1274 28 BRO AL, A.
W. Shaw Co.OEHTH > 720 1911LEICN—IN—F - I F R - 27— Vil X 0%
BIZEMIN, COEPOREBORO#ERZHY L Tw5, IMEATOFHFIL 12458112
Quarterly Journal of Economics\Zi3Le L THBIN T, ERIC (BRkorL ) DhE%
H %) BIE [ET A ZAREHOMEE L BR] BHESZMZ SN, FAHOHETARLE LTHAT
ENZZbDOTHB"s T LTI, BRIMIOL O =77 4 ¥ ZHMI SN, $72E
Chamberlin® 5 15t S ami2 b w8 % 5.2 72An Approach to Business ProblemsH HiRR &
720

Shaw (1915KTf1916) # L ¥ a— L7z LT, HUSOL S ORI OB LB H V727
TU—FOLGHMERIZOWTELET 20PREOHNTH %,

TR ORISR S RO SN B H, 192 20 MIHIC BT 2T AU 7
OREFE (AR X5, BRAEEZWRL LD ET2HAABIECE o7, 19125
FEHSWREFZHOIITF AP TRIMAMSINTE LY V=4 (3V V) va—3v
8 QDY) bk — 74 (HERE) (&, TNENOMERET [ d @iz 8an & R L
Woed 5. LM RMFE] L) @R E b 572205 Shaw2SEBR E LTI L 7zRtiC
X, 74— FtbE [THRE] 259 TS L 72D 72 BN 72 h I SESE ORRRE DS FE x5
ELTHZE—XT v 7ENLDIZD L) R TH - 720

19194E > H224E 12NV Y Y REE (VAN N EEZO LR E I F—Vvillg) KUV H Tk
P AW U T RGP ENOR AR T RO IR S, Henry FordK2s [#K 7% % 8l
HOBIERT - - - D BROBARLEHRRFORELZERLERO FIRIEA LBz L]
WCHRZ & U 5 & v (1929, p.375) 2%, Shawd [GFV®D, bL—Kv—7fZDIET ]

— 179 —



DOWFEE VI FlE VTS (1915, pp6l, 101) MICIRERTRETHA ), [5FL] 8
BN EREY D - 2R 2072 —RIEEH 2 Bk 55 L LT [THE] o L% E#H 2

HMG5 NV 240 H 2 & C THMICR 2w AR & VI NBWAHER THEIET L LICE
HIFHRE%E b o72) OTHo72 (D. A Hounshell, 1984 FBER} p.326). J7M@# 15D L5
IR R E SRR B S EAN T LERGETH > 72,

% L Tmatter in motion”*Shaw (1915, 1916) B A2 EELF—T— KL L bDTH
%o

[ 3G E ORI D TELICEA TV S5, HISK 4 ORFEHENC IE T 2 AR E
FEIEETH S, REOTXTCOSHEZRIF/MICIBIT L, H 5O LEE) 2R~ TAHANL,
FEARWEZETH LEEDPEMEHICB X 2T B - - - BRI EOERCEEE 26 ) 15
25 ) KR VERAER L TN ED, TR 2P BRT 2B RIIHL M ICEN 5 ]
(1915. pp.5-6)-

Shaw DR OFEEEL RE 1L, (AR RIEE ICHEV. FER SN REMEKE L o T,
BAEM T 2 RO T [ —BHENWICIMET 2] ZEHPREORETH 5 & Shawldi#
ik L. AR & & ARERE 2 G iBiEEN, [—EERN R 3R] (Shaw(d# D
BLIDTVL—=ZX%HNT2) OBRICE > THHBEINELEEZT-DTH b,

ZFDHRIBIEICEE Y — 75 7 4 v FHBE ¥4 (American Marketing Association,
AMADRTE) DLz =7 T4 ¥ 7 DEFRIIAMAY O, 1948FICARFEER SN2 D
DIZHFI XA, WAL E S NZI98EFT T, v~ =774 Y 72 HELRY,

R—=T T4 Y THIEORFIC T 2 AR S RITAMERE LArb s LT
o) (JEH. 2003, p. 160) S XN TH 7259 LEFLEZTWS, LiL,
Vo 29 %< OB L OEEIEIL S 2Rk 28 A F B2 360 < ARk
DI 2 X o THED 55 | (Shaw, 1915, p29) HHAT V7 TR ZRT B, 7Y
7 & E ORI ES (B D W IZE ORI R S REE N EEEE) & 72073 % BUIK
ZZ 2N, ShawDEIREZ HETI2ERIE T o TVEEVIRETH A ), HKI
(EREWCIE. BHMICE IR D), =7 T4 Y ZOMREHLEST 57 V7 kE O KFb LD
B L T2 ERIUE, HIFOERNIIE T EE HETL2ERLH LD TIERVES ) D

WETIIShawDREIER E OS5 HNEREZ T L D5,

1)

1. A. W. Shaw (1915, 1916) DEREREE
1—1. ZXAUHICH T 2HEHERROYBEMH

1882GFE A BEN A FERB I DA ¥V AR BE LEN L, 7 A h OBEMNZEIC X 2 HHN 7%
Y= T4 =L )biF, BN D OEELILE —IABILL TWb,

Ui X Shaw B ORE R Z RO X HITEM L7z Thbb, [HEEEOENME L ME
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ZHEE 2 B I R IERE ] CTHINZZT BT 213 [ 2 OB OERI TG0 B &
—HEDOR M7 A MBOR] ORTHEMZEALE IR Lz #rB - HERE DA IZ 18904 AL LARE
firl, FRIC (EFEICIANRICEEZLZ L ER 207205 [FFMilig#HF 2oL 5872 %
THATEI~ORAT] 2L 5, ER~—F T4 ¥ TWHROEENIEE ) TH Y Shaw D7
WHEINZORTIIZZOBRVTRTH S . 2003, pp.154-157).

DF 0, AERNOZMARIRIZE b 53, i FH dmarket distribution Z W 78%)
RLITBHIERBELTEDITLED, MIBARIREEOMIEICEH L, ThPERICHES
NEBME2oH 5. $4bb, HLILHLEOMHB" Th b, HIEBLOMBITH S,
Tabb [HEREOHBIAFE EORIRETH o 2R ORFNEII L 13T 2bb A
FEBAHNZ I ¢ A2 £ D TH D, [MHiEShaw, NystromZ L TWeldD LRk ZFIWWT, &
O LR~ — 7 7 1 ¥ 7 O 7eE 1 [BULOBCKG AR AT TR % 5 @ik s 5 &
ESLDLICED] L35 (1928, pp.146-148),

180T 7 2 ) AT AR E I, BFFA OB A < 189044 T 2 ) 7
TREFEO [HIENKEERE] RAPMIZICE o7 (F. 19145, pd). RO~ —7r 7
4 Y THMDE L ZZDOHFICVTDTH o720 DFYVRHMMICKRFATI =T 74 ¥ T RUZ
DOREFHZ R B2 H 13, 2L PREFAZEFMH L) 2T 2 ORHIZmarket
distributionlZ{EH L7 A4 DT %,

COBHEOMMICHEDOR—r T4 Y IIRBERDECETDEF ) X Mkt
#Richard T. Ely THh o720 183007 2 V) 7 THLRORFEFH (RHENWIR L HE %
WAL X9 92 FAVEFRERE) PHREL. BHBEZEZ % EikZIHAR,. B %
PEEREFATHFEHBERILAD, YVarX - R 7F v ZRFEHRIIEZ ORI
REFEDVEYy TH LY 74 AT YT Y RFCE S TS OEYE, KDY=, T4 7
HBHZTH o> 72E. D. Jones & J. HagertyDfiZ, D. Kinley. S. Sparling. B. H. Hibbard. R.
S. Butler. P. H. Nystrom. P.D. Converse4 8% O~ —7 74 ¥ 7HMlEZER L7z 1E
BLWwDIEY 4 A3y YFEROAIRE & b John R, Commonsi#t2E D EFED & - H»
A5 27203EyTHY) (V4 A2 VORGOBRYEHOFEELZ BZEL-FZADHZ
T2 CommonsiEElyDEMEEZILZ TW2), LD T AN - —Fr T4 Y73z
19504E4012 ) — K95 Z £ 12 % 5 Wroe Alderson” 1213Commons7» 5 D% B 5 Z &8
TEDLDTH b,

—Jiv FAYDTA4TF v epght Ry (18984Fak ) b FPEFKENCS Kl % 5 2
TWbo 7AYATRZORIOVERISHSHELFTOHEPILELOTHLY, M
BANE, 7 AV ARFFRRLDOET IV TH o7z FA Y ORZBORFEHI8E64EI [REHED
RN BTSRRI 5 20078 ] &) REZ EIPHEFRI ]2 DU 726 &2 i L 729 2 T,
L2 LECKATREDS [EBE EOMEE 2> T ADIFEITKETH S ] & L7z (1928, p.l49),
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FE LK COREPRIAY O =7 74 Y TWIEIRO SN2 b D TH o 72bIF 7255 Mz
T, OWeberd® [HkE LTOFM] IR LTS X )T, £ DT X)) A OKRFAITH
DALy ZELTHREL [ FAVROMELHEOHMIZI LD SHEL T Rd 5 7]
(5. 2004, p.16) &9 mHFPFFREN~Y—F7 74 ¥ ZFHi% 28I TAANTEEZ
—HTho7zBbh s,

Market distribution2S5EFS EOREE 72 > TW727 X Y h TRIEHICE T 5 B D
a3 N7z /=AY = 28 Y RFALEAEZET K Walter D. ScottA¥# L 72K i O vl 4t
The Theory of Advertising (1903) 134FI12. EBER~ORFL L L EWFEDFIEICHEB L 72
zemensg, AETIE, EE (attention). B4 (association of ideas). MR
(suggestion). M@l & (fusion). %1 H (perception). #& % (illusion). 0> % (mental
imagery) FOLHFZOREBMSICE VILEMNRDVHHEIN TS, ZOLKE, 7AYAD
JA BT ZEIZ DA E O ZE R Th > 72,

WEFRIZL T, BICREFEZBERB L TCVWAAXICLY, =7 T 1 v 7 EIFEN L%
RO ETFIZIS 2 T <o

1—2. ShawDREIREIRIE : BEZEOMRE (market distribution) FFRIESHEERI AL
%% (demand creation & matter in motion & selling at the market plus)

IV VMITAET N, 1900FEAR DN Wt 2 #5 LT\ zShawld ¥ A 7 AR H k%
BUHRTDZTRELTEIARAZHL RAKEPOHZEL. REMEOME [V A724] %, €
VAARVEHWIZRD & )3 54K L7 (Bartels, 1951, p9). Z®H1CTShawld~—
774 ¥ 7 Zmatter in motion® 7 Ut A LRBTLHEHII%E (IZLDITHBRIZLHIT—
MOKRFTI =T T4 VT OBEVPRHBEIN T2 OD, Shawld [v—7 T4 7] %
1TE A EHWY, X Dmarket distributionSH v Hi7z),

An approach to Business Problem (1916) TixHidsEIZIZFEN S N72720THY, H
FOXG U EEiE (OME) ICHT2NELED, 22T I7ux—r74 Y74
HIZEK LT bShaw (1915) OEEANEEZ T LD D,

Shaw (ZEHB O HIY %2 KE {3DDHMEIZHT 5. Tabb, (VEMII—EDOBEEZ N
2 TZDFEM % R ORLEE MRS 2 R ORI A3 2 EEIRE), (2 GBI X o THEA
HMEN7zREmOBE %, BT 28N - BIENRORZFHOZ T FIRELTFE LA
By EHICZOMMEBRECTEEZOF IR 2EMTEE. Q) Zhb2o% ikt d 2
HEHTH5 (1915, pp.7-9)

COXHIHE LA BT, Shawld i~ 7 7u—F & LA - Bifh - whibhiedE
W OM EARGE R O 2 EH LR T 5 720 O &M 2R L 720 TH 5 (PG«
BREED DI ZD7ZOIZLE LT —RICTE W), LML, BROEIEENT 7o —FI12 &
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BIFET, =774 v 7L PHEEZT ORBOMRE EO L) I 2T I v ork
V) VR SN2 LIZEHAIDO LB Y TH Ho Shawll & o TORAREIL, &I
R %% (middleman) OREMEZOTH 5. WEEIZ. AED [EEKZBE] L
CXHhgskao MMERZEE] IS L THMENR S > T, [HE41E,
A DIEREFR I TR B 2 7T LT & [lkk, SBEA TR EEOHRIEISS LTHERT
7] (1915, pd4d).

Z 2 CShaw 2z I EEE ORKEE. T4bb, OfMRAHE, @k, @4, @
Wt (MIZoWTHT7 474 7iniE), OBE - 2HEWY 2 - HBTZRTOED
(1915, p.76). L, BB 2 X5 ITHEEN T 70 —F OWFFEHE 2 fil# L 720 Shaw!Z X
g, QBRI FT A ORI EIIIE G 3ET 2 72 OEEPHMIIEITHE D X9
W20, @OHREFASFTERT 2000508 2 T, PRGSO EELRRBIZEE - 2B ED
iz - P ICBRE S NS,

5ODREDDEAT) RERVPETEZ LRSI [ZoRGBOFHEILhILOETHN
E T THEON] T80 L) ZEMAREECHNE [TIHOBENS - - - b2 b
JERTLNDHBEEDOILANEMEZERZ LN TEL2] Ly HMETHS (1915, pll)s
ZE, BEMOTENE FSEINE DT TlER v,

—JE AR e R ERDEBFICER L 720X FEAE (demand creation) TdH 5 D727,
CTTHESIZ X DB IE L B S % & Shawld 5 ) o [—MEAVEREDS 2 | T8RSl
ETERVENPPD S| [ABHZE) &0 ARG OO RBEROGEREL E055
5] 7290 TH 5D (19154, pl2), 4 DHBEOTREIEENIOAL LT, HEBOHUE
FEEE, MRS, HEE B L OREN - HAWERE2 S AT 2 HRN E 2B N e B O = —
ZNHAF L T B Tz, #ERWRMEERET, HETZOERTICHLHREZHEHL,
HRZWE I ELmEAEEL, HEBOMLOZEmIZINT, S 5IZHAL L 72HEITHIS
LEmAHBEHECTFETILDTES AL Shawld#laE L7z (1915, pd6)o

Z LT O—REERMN R RER PR 2 H B0 2 Mk Bk 2. Shaw i ili itk Ll 1T
DOWR5E (selling at the market plus) &FEA 7S (1915, p57)o Z DESKDOIEARIZZENLT S
L (FPL—=FY—RHEBLO M — FA—2I12L 2 HHEBEA~NOFEORIH) Th
o [ZRMES NIZRGMIE, H7zis, XD Stk EICHRESh, SHICHoWHENS
XUHBE W) HTH LML 5] (1915, p58),

WIS, ILERRFOWEIEICEH L CTTHH05, HHIEAZ L' 2T, AEEFERE.
KD WEEZRIECPEEA S 723 EE IR T 5 2 L ORISR V2RI, BEZEO
Wt H, K. FEcomzofiabernBiottks LTRSS (1915, pp8s-
89) o IATFIIAREES BUSINT 725N L 2 HFEAEEH O FETH 5721 TH L, itk &
— e/ EBIRMBFEAEDO-0D) FRICHEIKETE S, Lrd Tl X o TiEOEK
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R 2 AT T 2 720 DENT-FERICE VIS E. 29 L72BIFEZ 3 L 720 )3Shaw D
B —EEAN R REREN) T ETH D,

WRHENT L > TR INDFEICOWTIE, AR EINAERNTEE, BEHS L Tw
HWERRMFR ., CIBREERNTE T TR EXETH S (1915, p95) 725, Wit
B o501 DF5 & 5,000 Dl )L E & A3E CEH T, B iZ10ME, %EE8FOE D FiFss
"HoNZZHE, ADL RV LHGEB ORI L WAS, BRCETHERZNTERIL LT LD
R TH BRSO THS (1915, pp.104-105)

B INEEEFEEMBOEICHEEL T, HHMDEBY The Theory of Monopolistic
Competition\Z B\ CTE. H. Chamberlini¥Shaw Z #LHI I TH % 2Had 354 & & & 1IZShawH
LRI Z 2T 72 EICHBEEZ R LTS, [HRPZILL ) 528, O LIEHEZEM#H
DEAZELLTHDOTHLHT L, ZOFEIBRDOLNTWLIINE S, FEMME L
L2 MA B ) MBI, ZExoNnb 825, Exond Liaro7z] (1966
A pp.159-160) 1T, Shaw2 19104EARICHRIk L Tzt vy 2 TH B 7,

DX 9 IZShawid. (BT 2{aMN T 70 —F 2RI DRAZ R L2D) 5]
REDBRDP S =7 T 4 ¥ 7 OUSRIN G EEREIIIZE % b L 720 2L 2 it & L 72 fifiks
BUR, JRERF v ANV OERE, 3T L& ) A Je W#E & 8% L7-Shawld, =
KMRKEEO =T T4 V72O AT )TN - =T T4 VT ORAREE T
TIHEL TV Th b, BEREPWBEICHAATEHTHELTEL, E—NVAI Ty T
RIEEEBRT ¥ AVERE Vo 2MEEZ AT RDEPSAE LI 7 ur—F T4 ¥
7 (BRI, IRV IRETHENZ LY I IH v REHEL 7 5 72E. ]. McCarthy25[KI7R L 72
APCEBI—T T4 27 ATV Y —ORERENE) 1&, ShawdEFERZ R, 5
Bt & 985 D TIE R, N5 b ODEMEZ LIRICHEE LTAE LD, HRIHHKICE 5
TOR—=7 74 »7HEMEmitsh Ty,

2. YU T4 THEREAMADARTESE (19355, 1948%)
2—1. ShawiZ & 2 hREIFEEE OMEENRTE EH LB BNERTE

Shawld, BERo & B0, EHRINGIEFEESZORKREE LT, ORAH, Q% 0%
B, OWSE (MIZoWTOT A4 74 THEE) . ©WE - SFEM Hiz - BT 2 L7,
—J, L.D. 0 Weldiz [v—% 7 4 » 7 BEOEROMEE & BB Tk 2 2 & 12l
liAds] L LT, 7ToO0OE (U4 B8, faRad, &, mik, BOt, 8% 1ok
BLL, %4 OMMFICHFR L. Blzi3, Hikr 3WRoME, KT, o8, ax
WO ZZRRETH Y, IO AL TLOERAEERL L OFRBEATHS (1917, pp.307-
314). Shaw DM BIRFMBEIH LT, THIEHEOMBOITIHIET 2. FARFEMW
Bl S Sh7Z K5 Th b,
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P. T. Cherington (1920) 3AE (FEAR) MiGE) & #EMTEE) 2 A5l L TH 5 125 & R an
PERE - HHOIBRRE - BOERRBEIC 7 V=TT 525, S I THHENEZREIE., ~—F T 1~
T HBBEBOZELEZRINL T DL b (Bartels, 1976, pp.145-146), %ik3 % &
HZF. E. ClarkOFERE AL, BRAEZ 70500 2 M CIIHEREN 7 7 1 — F % R o 7o Weld %
KL, TNHE3DIT V=L L7z Tldl U< #REY 7 7' 1 —F % & > 7zCherington ®
SR EEMKL TWA (B, 1993, p.135). Clark2s27 b — 71t L 723D OB I: L kg
B, WAYHLIARERE. 2 L CHIBIM D 5 widBhkmksEcH 5 (1922, pll).

HAIZShaw kO~ — 7 7 14 ¥ ZifFE8 2 Midr L7z &, D OSEORGZE £ 7213 ACHR 1S
W72 % KERE (BER) O~ —7 74 v 71930410 (227 Y AERIZTL0nA N
HOER] THVONL, ZOARROERIE [HEREBLE 2 S -3 & M — ISR L <
MY ZB] L L7z (1963, p.41)o 2 F Y Shaw DGR OB B A2 R L7z,

SINEShaw D~ =7 7 4 ¥ ZEnl3BBEA T & Z DI BV TnwbH ET5 (2 THE
ik, THMIZH 2 R TR S N7 8E - 68 TH5). LarL. RO~ —7r
T 4 ¥ Vi lEShaw DA R 2 W ICHRAR IR S D &) KD b, (Shawd TOEE D
FERLE L72) B ko i iTE 2 B L [REORICIRGCHE BENG B B 1) % ifiME
OMHERR, THbHLEHLINEREHE (motion) DFIZENEMEFL T o7z] Gill
1978, pp.58-59) .

[ TRV | DA RE X 19144E D30 B A H19234E D200 T B UL EA~E ML, L2 b,
HEE OVEIFOZAL L WSROI X - T, THRIE (WaE2) 3MD % RN
IZhe otz Z0H. KEAEIRO LN HELRETVF 2V VICHIBTE, IER
RAROIAPTHRRKOAEERE VI EZICEBEAALZVY AT L] L% 5 (DA
Hounshell, 1984 {F8#R} pp.16-18)c ¥—7 74 Y 7L W) ZAF NV OH#ELIZETETT 2
HOEEFITRKOONL DD, TOEEF UV ilEEREOZAL L FBlo KR EY 2 HE T
BRBHEHZOBKIE, HIRE L TOY—F T4 Y ZOBEL VHITEET S, FRIZEBEW
OPENVEWV)RREZEAN LTV EFTIRETIERVES I Dy

2—2. AMADHRIZIZKBEZE (1935%) 7 5 Definition of Marketing (1948) A

TAUH <=5 414 v 7#HE (American Marketing Association, AMA) B O ##
#Agnew (1941) K UConverse (1952) 1Zifdh LTwW5b, N6 %2 K TIUL, 19154EI2G.
B. Hotchkiss23MAfEd % 52725 TG 5284 (Associated Advertising Club of the
World) &35 TRFZZANORFFEZELRENET D (2 2 TLHEYEW. D. Scott3E IS
BHEND), 1917T4EISADOEED L Y b - VA A THMGHmEIT> 720 T2 Weldid~
=T T4 Y TICHLDH LT A) AREFRBENEED, THLTEEoLALLN, <
— T4 v EME %S (Association of Teachers of Marketing) D& 7% 5, % 1L T1915
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RO L E LS A %4 (National Association of Teachers of Advertising) (XAH#%
PRUS 1245F 123 EE~Y =7 74 ¥ 7 - L& #k# %2 (National Association of
Teachers of Marketing and Advertising) ##5. 193342 &FE~—7 7 4 ¥ 7 # &
2#4% (National Association of Marketing Teachers) ~& ZMAETH iz, 2 OHKEAS,
BAEDAMAO = O E R Bo b9~ EBRICEVINBOEIHEINALT A A - <
— 754 v 7% (American Marketing Society) 121934412 American Marketing Journal
BT, Z OMEEEDB6IED S 13 Journal of Marketing (4 HIZHi < AMADOHLLRFAEE) &
) BUARICE 50 3TARICEIRE & EBROEFITHRA S NAMADIERITH K S iz,

T, AMADHITH L EET =7 74 ¥ THMEFZIVHE LI —FTr T4 ¥ 7 O%
Fl. AMAVIOLAREFRTH H1MEHRKOD D (FREMGAMBIES N2 D, HAT
FE DA HRI60FEDEFRE AIEIF L) 125 &Mk Ize AMAD Z DEFRZ BRI
BELDIZIEDZ LD TH b, HERMRAKKZ TS L200EHRIZILUTTH %,

1935 4 @ % % : Marketing includes those business activities involved in the flow of
goods and services from production to consumption.

19484 D %€ % - Marketing is the performance of business activities that direct the flow
of goods and services from producer to consumer or user.

mIiZ. MEOAK OGN (the flow) JXIDDOHAHLTHY, WHHHALTLDH D
business activitiesT® % 2%, 19354E D% [EREH N HH B EIZE L M E KO —
CZDHMNIHEDLL AL HOFEFEER ] LRL., $oBF0EH#L [HEEPOHEES
T HBEICELMEORNDE D) & AR ED ZHEEGHOTMHE] LRL. WHFIC [4
TOMEPAONZWTIERW] L), $4bb, WoFZzHiRE LTI e, £
2o [ (ST AHEEE T /2 T2omBZ2HEICTHIZE (AOWEE) | 24801
TV RHF L TH LA BFEDERIT [Powmh] 1Z#HEDLL GRhofilEEns) Ao
W E LTMEZE CAMEICB O L, BEOERIT [WEXAT S, $23mhol
MZRETHTE] THY [WEXRT HIBIENRITHZRZE ) & T0E08HbN L] &
LTw/ze EHIMIIHE, MERICHEL T, §_XTOWNE) & 1302 RS 500 AH0TH
D, FHIXRTOTEBHZFEAICEZ 200 —RKEZZE2PIPHATEZVE TS (1963,
pp.72-73) 0 ZDHBEPK L2 AT )TN - =7 7 4 ¥ 7 EEMOMER Oeiics 213
FHE L TOMLL ) BEEZENT HMEOREAEDORTR) ZIAFHITIE L TV izoh
b LN,

19M48EDEFEN TR ENT2. AMANTIZ W, AldersonA ik 7 574l 2 14 72 1%
IHEFNGEFITE ERIKR L, PRSI —7 74 Y 7EER L) RFEN IS T
R —RERE LTHNAT 2TE RIS GERRITENRR) 2HWT, ~—Fr T4 v 7
D— MBS PRI L 720 EH L72v ok, HHRRTWS X912, R T.Ely0%TFTh
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A il RS % John R. CommonsD HEFHATEIIZEI 3 %087 % & > M2, AldersonASHLkAY
ITEMARICBE L Cam L7z Th S (1957 {FBER} p.24).

L2 LRI, k3 280, 4 HTEMRTH HHGEDH &35 + = 72 IS LIREEHE
I =774 YA~ L (R) FHliZ R 728 SN b RO THE—2Z2 1
L727 A ) AR X BB RHEOLERSTHIMED, =7 74 ¥ ZIiRON#E
DUDPEHHICELT 2 L) FROTRIIDH > 20 TIRABEVES I 7Y,

3. EMANT7O—FDSHNE

W. Alderson?*K & 2581 % & OHi. T2 bH19304FER404ERICBWT, ~—F 714 &
TWIREIECEE N 2R o 720iE, (AL W. Shaw TldZe <) FELEALE % 19204E 112
& L T v 7zP. D. Converse. F. E. Clark. H. H. Maynard. W. C. Weidler Z L CTT. N.
Beckman® & &1 5 (Bartels, 1976, p.149) & 512 X 2 # R E 3B RS ET AT D IVIRES
TR b DL %D,

PRALHM0FERETD, 29 LERBOTFAPOBZL L ATIIBWTRASNIzOD
Wiep© [Mafm 7 7u—F1 IR TE 72320/ ETH - 72,

Z LT, F2RMFERER L, WHETEMROAREWIERE L L HIZ, T LTE T u—
PNV L B LT, ZONEPIERLMBAO T F A MIEHIZKEHZbDELRD
WEERL, ®icHLDIX, / — AT 2 A ¥ v REFRERFER S a v 7 KPhilip Kotler®
Marketing Management (#MIKR19674) TH b, [fLEDEALE WITH -8, B, F#
B FOIDR A EEINL O OEMOKR] TH Y T OIS 5720 L T3
ETEICUEMmE I Lkl 72 & BT [ RoEEEE] IZRE L7zKotlerd 7 F X M4, ¥
— P ¥ AR ®OKevin L. Keller& 6% # (2 2 1502 B2 T2,

CHLTC 7oy T - by - TA MG T—ERDPHRNEEBIMLILMBAOY =7 74 ¥ 7
RO NENRESFE A, BT Ta—FI3Ee®IZEL NS, LA L. Journal of Fashion
Marketing and Management: An International Journal@ PR 5N 5 X 912, FFIZERMIZ
BB AN MRS BEAET A 2 L2 (75 ¥ RIS R HiF O EE L FERED 1> T
HDHZEND) EHTLEIRETIERWVES ) D

S TRPFMOME TR TLEa—-L&) EEH,

3—1. ERN77O—-FBEDER

FNA F ML R TIENI~Y =7 T 4 ¥ ZimDilids % BlG L 72]. E. Hagerty X SCHkA 72
WHITOBBROWNEEZ IR Y K> Twbe [191EICHHE S NIZRDIREHIZET 5 2 — AT,
Walter Dill Scott#d% D 19084 T Psychology of Advertising® 2F& & L7z - + -« 19054E 2>
LI Ty =7 74 Y I RamOFFEI L Y HETH 72 (1936, p26). Bk &
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BY. ScottldLIFHTH B, REMREDBIR D S)AE Zhw L72E. E. Calkins & R. Holden
® The Business of Advertising (EIMR) 23A8FIE N2 DIIX1IFEDZ ETH S,

29 L7ZRRDOFHEDBHNT2DH, bW AR T Fu—F, bbb, g7 7o
—7 (functional method). #HIEER (B %W IFFERIRI) 771 —F (institutional method).
ZLCEWp 7 7a—F (commodity method) T#» 5% (Converse. 1965, pp.125-126).

20 HIEE, & D) DI ERIER KT O T 2 ) H Tk, WhbWLEHENT 7 a—F O
THWmMB 7 7a—F LHERN R 770 —F BBV E HD DN, ZOFRICIE
WEDT A ) A OFRFFEHIIKRE LB EL G5 2TV P4 Y RBRBIERAROTE, $4bb
JRANAY - SR (RAKRY) - SERERY - METRY T A O R BB D - 727

BBl 7 7 —Fomd LR b 0IEL. D. H Weld® The Marketing of Farm
Products T & %, = W T3 12 & B. H. Hibbard ® Marketing Agricaltural Products
(1921). F. E. Clark & WeldlZ X % Marketing Agricultural Products (1932). W. Sherman®
Merchandising Fruits and Vegetables (1928). A. B. Adams D Marketing Perishable Farm
Products (1916). % 72R. G. Deupree® The Wholesale Marketing of Fruits and Vegetables
(1939) %% 3% %

¥ CTIXE. Brown, Jr.2%Marketing (1925) TRl 7 7u—F % w7/, #L TR F.
Breyer 283 LU 72 Commodity Marketing (1931) 1Zxf L. Alderson& ¥ D HEH1DH % R.
Coxid [ZH DM, L VIEMIZERIX, KHEHEOI—T T4 VT« VAT AIZDOWTOR:
MBI LT —T T4 Ve Bz AT L BIL, BEYWDATIIHO TENLR
HEEO1ID] L L7 (1974, pl0)s b o & b, Breyerld H b O %L )7 1% % institutional
approach & ATV 57,

P 7 7 a—F AT o L CHEEEZ L $ AP, D. Converseld [ OFEEIZDH 2 58
FRNORTORRPHLFER ETHEEEINARE L O 2] LiliX5, #ilF TConverseld.
Charles C. Parlin®Merchandising of Textile (1912) 2B W T, MNIHEF S, fHHE), FHIHE.
ZFLTCT IV FICHEBEINTHEBEZTAE L7228, €5 1ZMelvin T. Copeland® (Parlin

DX 5% 5| & ) Principles of Merchandising (1924) Tid. B b 2 W HE E OIS
MZ 5B &) F7z NS K L7z (1945, pp20-21). #HE. EBRMITD [~ —
T4 T 9Ty ] BEY) EFLEmO R hoH oL TS (1998,
p.71) #%. demand creation{ZXIt LIK 4 & Bri 23833 2 R IC B W TRampl 7 7 1 —

FIEAR I FETH o7 FEXETHA I,

% B, 194041213 W. Alderson b DSMarketing % L. W& B2 FF B TE M7
Tu—FIEHOPICEH SN, =7 T4 v 7 REB O - PREMDGRH I NS
£ hn,

wIZ, WIENT7T 7a—FofkE N5 DIiEDuddy & Revzanll X % Marketing: An
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Institutional Approach (1947) THbo T A1) 7 OHIFEEIRICOWTIIHNCESLY,

—7Ji BEko &£ B Y, Fred E. Clark® 73 G IIREN 7 70 —F &L LTAL ISR T
W5,

Bane~ =7 7 4 ¥ 7B b 5T RTOY =7 74 ¥ ZHRBEIEET Skl
NI BB, Fo, BT 78 —F13, ZEPHEAIFIET 200, ZEI—7 74
ST QRN DLEDN, BERFEDOY =TT 4 Y THIERHERRE LoD L) [
BIZEZDDIZARNTHY . SHICEENERY—7 T 1 ¥ ZTIEORIIZE > TR HE7S
EV) DHClarkDE R TH Bo PIZE o THRIEWT 70 —F1d o220 7 7u—F ik
WO v B2 R e, BEOHMEZ RIS L) 2 THRNERET L] o
THY [LOVMBNRFEHEZFIR L, »OZNE2MHT 52 & TX ) BARR 2 B S
7 7u—F] Those (B, 1993, pp. 133-134),

CH LT 7u—F I3 REH N Bo/zDTH A ) H.

Bartels O K #HDO 3R GBI TIOR—ViFBmshs) ofts [v—7
74 ¥ 7 BBENOFEBE © 1950~874:] 12, 1987/ ICBIT 54 ¥ ¥ ¥ 2 —fEDHE A
ENTWVD, TOHIZ, =7 T4 YT ~OEFW, athE 7 IV OFREIZEHBK L 72Frank
M. Bass® G HLIE G O T James R. Bettman, =L TA Y J A4 K% TlxConverse & 312
FATEZ EDHBRobert D. Buzzel S T b, 15 ONIE % FHDIED 2 & 912, Uikt
DEMMY) —F—=bid, BAMoOT7T 7uo—-—FLidbbArA. HEOERREE Z1E
Alderson 5D =774 Y 7L SRR TEDTH 5,

B [~—7 74 v 72 ELTIUEMBARIETENS | 258 TR 2 RFF
DR EDEIBOONIZE VI Bassid [F—=7 T 14 V7 IOV TIRERDDONE L v
T2OZFNUHED o 4 1) 7 4 RFRFERAGIZ1ZConverse L N Z D5 +H. W. Huegy & b8 L
72hs 1950fEDUEMAEIE 7 + — FESEIZL 2N N=FTOTar7 74 [V X AIIBT
BISH D720 OFEBER AR ] TSI L7z Buzzel b 106E#ZE 702 7 T AI2HML. Z0
VR T am, BH, BEFTOMOTHOENKRFINTV—TIZHL =T T4~
Tk, ML, BHREERLEEZEZ DL R2ROL] B N N=F - EVARR - AT —)
DHEBIZ R 5D,

% L TAn Information Processing Theory of Consumer Choice (1979) % 25| L 72
Bettmanid, T — )V KFVELEDKHIIHEFH BROMBIZHLEFH 72000, FKRTIE~
=TT A VT IIEERG o 7z (Bartels, 1988 (FRER) pp.464-467). 19704EAIZH & &
BRI L) Y —F - T 07 7 A8 L7205 WEE ZBE SN 24T
HIEHLHECRE LCTHR TRMEE L TONEBERE OMEEHZ &0 T, HROIITFH 5,
Z O, TEROMEIT L 2 EEIE £ To@fE L — B L7288 5H0) R % iEHRL s
il DT T4 ADOEFHBettmanTdHh - 72 (FIER. 2013, pp.26-27) -
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CHOLZNIFT ALY T MICEEL, HEABEEZRICHEBKLZZRINHHIZRO L IR L
2o bbb (=774 vy 7HEoitk, Tl 0720 ORFN - BEtE Wi
B STV OMER, FIUCHLIAR T N D E M B IR O L A BT T 0
A, ZLTINOZA RO LD Ca—% - YATLAOFH, 2070057 IV
T ALRTUT T ADORFEIE. BEHEXRIL) 23 E0REMEETZ] boo, H%
LWL OBMER S L . REORBKMENERH 2 b o~ —7 7 1 ¥ FHLOFLR LT
D72OIE TZIUTHE L 72| TR, BT TFEPHE SN ZTNE RS Rw] 2ehb,
TEIRERNE & DR A —RIILINTETWD, L2 LT0ERICIE~Y—7 7 1 ¥ Z DOk
JiEa D CORME Y e BUHI ORI S8 L T2 2 & 205, Hunt (1976) o#bHIiL [=
— T TAVT ATV ARLLDDOEEDOEBGERBE L] LRIDOTH -7z (1978,
pp.203-206) o

FEBE 2 ORI R AT R T B S O &Shelby D. Hunti3HE K % M EIER % L2 T
Ho712",

77 A NBHEIZT T =T T 4 v IR OFMNEAL - BELZTRETHA I 9 ? Z
DX RMEERP SR EINLEWT 70 —FOFEMRICIZERSD LD TERVD,

3—2. MGEMEHICHETIERANT7IO—FOREM : Trvda - TV FHREHIC
Shaw (1876~1962) O REHEREA> 5 1004E % KE7=4 TaFf (1888~1979) HS#kizwI DT F
A MOURLZBMIZERE V. T2bb, A, BAILRYOOH o7z, HidskE %z i 4
DRFEDNIGENHHH L &) &3 20980 [FEHEWE 723Nz (422070 -

77a—F) L) IR, ZOMROBEIREN~Y—r T4 Y TwmEldY—7r T
4 Y 7ER T T OAETIERBEERE W, FERICESH~Y— T4 YT ERBRE LR
HOFINEOMIETT LD~ =71 7 (B#H) wmrgv] Thed, [TERRO
Woe b B ERE OWTE d . TEROWIED. BAOWIED | —fHIZx =774 ¥ 7 LIER
LZAICEROBESAEL S LTS (1963, ppH9. 83). X B IZHER D Kotlerd 7 F A b 2%
Z9TH 5 L) ITIEEFRER D Hrrofed LIz ohzbiyTh s,

T, ML BN~ —7r T4 V7O T [EEZRZTHOHERICELE T
OYOFN] THo72b DN, [Hi~—Fr 74 ¥ 7] TRBRENELRE>ERTLIH T
D THEORNE 2 IEWHENLER T 2302 BHT 2] L2APRIETHL EFL, &

SIC [&HOFREE RN LT HILEY—FT T4 Y THIEOH ML BT 2HERERDR
FTWw] & L7 (pp75-76)c T D, FRIZHIFIIOWTIE, HunthSHER & 2 ) kw2 g
Bl XN AHH T, Richard J. Lutz?® [ LR Z~—7 T4 ¥ T ORI 7Z LR THET
5D7% 5, FAFFEEL FHANLRERT) HEHEIHT 2580 FHOTHZHHL TE
721 EARHE L7z (1979, p3) BUSHEH L7z 79 ¥ RERBSERA~ — 7 7 14 ¥ 7N
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WAL T DI ZDOFERIZBWTTH %,

EZATHINE TREMPEINT THIZE L EWE IO Wi, ¥ — ¥ AL
EOEBEHLMILEI ETA] BT 70 —FIZo0T, TNZThofRizEo L)
WLTRET TRE SN2, IS OMRIEOREBIZE ) 2 TOFEEOERLHPAIL &
ADN EIVI) R ERTEME SN DDA IZDWT [l & DRSO BURHEEW IZ DWW T,
NACKLZ DROMAER T AN BB IOV THZES UL - - - B2 EmIcET s 2
ENTEL] LE9 (1963, p. 81)o BMEMTD H L KRFEMICHMN T, MMM T 7
O—F 23 L2 3ERIE ST 50 RIRFEM (v, Bk M. FEE4) 2HVLIA
DTN L 2 Wk ACKHIME N2 < b IO F ) BIREEY TH 5o D12, Textile
x5 L U72%eid. NystromPAA DI L TW 21 EL H D™, UKD HARIZE > Tz
WHEDIEA I EEHL (S O REM N AL - il Y A 7 4) IS E o TORN R TH - 720
Weldid, EREWICET 2/ GEBEOMEL LT, BHOIT 2L L MEOARYER, BE
ez &R L (1917, ppdd7-448). F7z. BEWHMEIIOWTIEHEE, BESLHRD .
EM 7zl L COMROZE), 3512 (X D) FESEHBIMD L2%E & 2 IZimanlis
NAENZEDOIMBEOREEE £ I12HF R L7z (1917, ppl83-187) A%, I b idKIZHWSHENS
RIRFEMTHHELTHY . CORBOMEDIEMT T > FORERZEEIIIPDEDTH S,

WL OPDEHEIIBWT, ZRERBEEI AT AV EN2RL 2 b o7cohr v zid
[MEERRE, KRCELTE, 7TAY A NZHEG D OmMKER L TE T, KEEERN
NS AR L 2 A S 5 2 & 2 & 0 OB T L 7z. Bl B AR DS IR SR
ThYPo72D3EN»TH 5] (D. A. Hounshell {FEFRI pl7) EWHEBHA»SH, 74+ —F
4 X LRSI, BRI T 70— F IR 5 2 e o 20100 [KIR] %58
Bt & T BMMEEETH 72 LD NDEES I FRIN) ZTHNET S (ZOREEKEL LT
FTETTAVAAERBIMNZL) BNTERTH L E VI EIRTO [7F 2 F] ZHET
LTV IR S 3R Ll TW 20 TH %o ERMRATER LT, 7o — VLI ER
TAHTNLVDT 4 —F 4 X AEY BY £ T, Shaw 2l # & 5- 2 W ] Marketing
Thought AT G5-& L7277 AV A Y + VAT LADENITERDP-72L0VH) T ETH D,

CZTHRDOT X I OEBEZEDOKZETH HH. Shawld [£ L DAL ITHGHE DL
LHEMERLZOIT o EENZ 3L A LR T ARwnD, RERIIEDORE Sz 3
LI LEDTEDLANGEPLEVFAT L] (1915, pdd) & L7z A— b7 Fa2—)b (ZF1
FTOHOOHZKELIIMANICRZ L L, OFFA F—0XxE L7z, @FAELRAT, @
RGOV Z B E TIE T A RETIV) PRRIEEL S DB Z 72191/ 5222
5, VDT 7y vay THAF—7bR3 L DT A AIANERELZHEEL L TWLEDT
Hbo PhOIFRABHIC, A= 7F2a—VOEELEWEERET A AICBITL7 7
vyyay - R=r7 74 Y7 OELENystromid, [FATE M AL ZA, L D) B

{1l
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Wioe @M D FEHE & 7 24T (fashion) DHEOEHRZIHM L T nwz | #HELTCEI
W L B X Fashion Merchandising (1932) % 3% L (Bartels. 1976, p.256). & 5 121k
Economics of Fashion (1928) TT7 AV A THIEH 2 HED T A F—OBMITR—
E Tz, FEixAgnew D BI 2 ZALICHN T WD, T19144E 2 15T T, 2O EOHE
BIISCTE ) OKRBEH R o7z0 AH—bOLDPEKRY a— MIko7=DT, HtA-F—13
o by TEELLZO] (1950, ppl9-20). b HAA L. BRI R K 2 225
L L7z mHERDEALTDH %,

BUE. THEIRIZO W TR AR O ZAL A B F B IR A 5> T B X ) ICRZIT 5N b,

WERME DS, HHEFIC X B TR TR I, WhWwb [FRHE] %
DR24EN S, R, LA, LA ETHEADP S OFEI LY 572 X H ITHATZ, 974
O VT MEGEHRUEO THIZHENY 7 b LA BIE, hEORE T
ASEANGEENCH 7= 2 TG & Fik 3 20108 A N5, HFRADPTA (R T X7 VD
JEL & % AT L7 & VER) OWEET® ) WK AEERETH 2 P E TR A E
EROOOBHDTrvay THEAFT =L HoTWEDL (RIREMEFEEHZ T —<
L5577 08 [HH] 2326 B, BEVPFERTEFRRAN FLAOTFHA ¥ CiEH SN2
B bZD—ANTHb)e T/20 RNEFLDOTNVVKFERE BIZIEN/ A Da—T 1L
) BZA R TRI v v —~OHEERMEL TV 5,

CHLCTry¥ary -7 FOMBIERIEIT V72K TEL TS5 HU L) 2
FRRE L D) DU W RO IR 2 HEER L CTH - Td, MmAalEEITE (Fi27
5V NER) O@uAELLDLHETH LY, HEO [ L] Tb, WATL NS, il
750N (MATHERY - B R EOMAZEE, EHZEM O N T 72 R % e 5
B) ok, MW TLLELINILDIEWIELSL RLELLEALH D). WBED
HIEESMA ., BRSO RSN R T 7 v ¥ a v« FHFAL F—OHBFHEDEN H 5 <
Lhka 7T v FHEREHR (K. L Kellerd [7F Y F - LY F UV ARHMETHET I v
Nl 0% 78y 7 2R3 5EE) OBVRDY, TNOHITHT 2 BEOHMMROKE L K E
Vo F7z (A RO OBKSE - B - BEL b b) [HE) - W] BE ZLES
=T 4 —=RKDD VAT —FOFED 2 VITHAE S, FERTA TAZ AN EhDbD
PATF 4 FEY T4 ANDOEH - FIHERB 0% #EREZ2 &0 AMEANDOE#RE v o 72Y)
DO TOHGMAILD BB S, E512, X DHANRHNETIE (KK - lofhesz
DEDFENENR—A LT 5) BRI - GFE - B, T LIV =7 SR E ORI X BRI %
B REMMERCY R e EOAEE, F LTI X ) HUS AL - R HLL ORI AR e o FLRY
B FEIIHBIIWE IR VDOTH S,

QUL OFEE, ©>F ), FSWHSHE T SNV VEEMRENY—T T 1 ¥ 7 ORI > 5
FEREINCBAT L o2 dH % ##E Omarket distributionlZ B3 2 m#E10 7 7 1 —F % F\ 72415
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EEREZFFOOTIERWVES I 1,

G
DEOWEDPORDEHIZFRTELTHA ),

O Iru~—r74 Y 7HEOFEEIZArch W. ShawDFHHEIZRKD 5N 5, ShawdsR L
7AGKRI P I R 050 OFERE IS  OBFFER ST S kA 7225, 209 HD3D
SSRGS L o TEITTSNB 2 EDNE L) (=T T4 Y 7P HHR). 1
DI BGERENERET 2 BIA 2 T PRI O TR (4 - B LI B
Z - AT ICBRESIND X9k Twiz,

@  ShawZPekR b L7218 Colig it D ETolFE 0, & L CHEANE & BifEico
WCHHT L 7ze BiiE. BRI Z BiPR & LS EOR, L& F v & )V OR % B
L7z EEE E R L Tz, Shawldtd~x AU TV - =T T4 ¥ 7T DOHAKR
MRmEBEL TV LAL, BHBO~Y—7 74 ¥ 7k (ShawDhR % MK T 2
L0, BEdHFEMEE L7z) B Bo M i TBI~ 0@ & E1 L7z,

® BPHOK, TA)H =T T4 TR (RUZOHY) & =774 Y 7O
FE19354E, Bt CTRIBASEITIR L1225, WHIIEETOHENIELTEY, <4
TITN - =TT 4 Y TEEICS EROLHEIE R 572,

@ 20ALHIBD T X)) A TE WhB RN T 7 a0 —F O TH G T 71— L]
BRI (BERER)) 7 70— F BN 2 208 Bk R EEO TSI AYE < FEE AT
=774 v RN AN Z BT, MFOERNT 70 —F 05 HIERIZOWTE 2
LERD D) ) Thbo

KT, BAREROAREMBORERM L LTS LaFE e ~—7r 71 v 73, BN
77U —F O ERA L L EANRIEORIIIEHGRE LTHENESN, L Lo

5 (SCHKSEM % & 2 Bartels AT SBIH L7224 BB - F 3L TR

WZoWnTiE, £, M0 2EEPDL LIV VIR TDH %,

BPWOIZLALED~—7r T 4 Y 7OWRHE-H I, HEOERE X ) S IEHMBERICEL

ZHH [ LEW 2 RERB & 0P WILEIX Lo 72 (Bartels, 1976, p29) L. D%

EE BT EERDP S OEF ISR 5 TR LT 2802556 < 2 ). KFBAERIC

Bettman 5 & WX (HZTERZRIRERRD) ~—7r T4 ¥ ZW5EH» S5 $ %, Bartels

(%3 TIEZ Ty [B0ELEDO~ =7 74 v 7l TOMMICEE LB 5 2 72

FHEOEMAEMN L, el d52 8] ZHME L7z (1988 A : RFdH L 25&} p537)s
T A =T 4 ALHERM SR L2 (1908~154F) 205 THHEOKE (19274) &

FEETAVD =T T4 Y TMRORMM L T 25, 2Ok, (BZLEEROE

WD) =774 v 7ORREIKE o7, ML, Converse, Duddy & RevzanZ L T
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Beckman 5 D<= 7 4 ¥ F OERDPHLFEFIC BT 5 [ £ OMRED A 5§ 2 ER&E
HH, N2l Tha i [HMEROFZEOREEIIHTLbDERER L] 7225, v —
TTA YT OBEIIE [TNENIFEDOM BN Z DEFER D HHEHITE L BE 2l
S THBIEL., INPHBICHBEZRICHAEONZHICEHTZBELL A H L] L 59 €L T
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A Study on the Beginning of Marketing Thought and
Early Methods of Studying Marketing

TSUKADA, Tomoko

For a long time it had been assumed that if goods were produced they would be sold. But
in the decade from 1900 to 1910, conceptual changes occurred in America that resulted in
the adoption of the term “marketing”.

When the earliest teachers started teaching, they found at their disposal a few elementary
text books in the English language. So, some pioneers undertook to interview wholesalers,
retailers, warehousemen, and managers of industrial concerns.

The earliest students developed primarily the commodity approach while those of later
years developed the functional and institutional approaches. The commodity approach is
important in classifying and analyzing differentiated commodity in the markets. Hundreds
of thousands of products can be classified as to source or origin, as to the scale on which
they are produced or the scale on which they are consumed, and may be classified as to
physical attributes.

Previous historical research in marketing has identified the significant contributors to the
discipline, such as Arch W. Shaw, Ralph S. Butler, and Louis D. H. Weld. Weld's Marketing
of Farm Products, published in 1915, Shaw's Some Problems in Market Distribution, published
in 1915 and his An Approach to Business Problems, published in 1916 dealt with fundamental
factors which are as valuable to the teacher of marketing today as when they were written.
The more progressive business man is searching out the unconscious needs of the consumer,
i1s producing the goods to gratify them, is bringing to the attention of the consumer the
existence of such goods, and in response to an expressed demand, is transporting the goods
to the consumer (Shaw, 1915, p.46). Selling at the market plus is perhaps the most characteristic
price policy of modern distribution (Shaw, 1915, p.57). The modern development of advertising
depends upon the increasing differentiation of commodities by trademarks, brands, and
trade names (Shaw, 1915, p.58).

This paper is concerned with those subjective influences which inspired the earliest
students of marketing, and reveals some of the basic subjects which have promoted and

shaped contemporary marketing thought.
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